NOTES: Unified 1st Price Auction Event (NYC)

Date: April 18, 2019
Attendees: LINK

Materials: LINK

Recording: LINK

Add any particular notes, questions, comments, and themes that come up in the event

Query throttling has reduced potential bidding opportunity, but queries are being
duplicated as networks funnel same impression over multiple sources. Hard for buyers
to de-dupe.

What they bid is what they pay, they don’'t need the additional buyer-floor lever to
increase suction pressure and price

Concerns of AdWords getting last-look (timestamp); are there other “comfort
concessions” we can provide to explain how it works to ensure fairness

Even bids that don't clear will be in Data Transfer files

Reserve price callouts will still be sent to AdX auctions but NOT for PP line items

Provide preferential access based on relationship | want to sustain

Optimizing yield is important but CONTROL is also important, we don’t want to take
control away (“laughs”..."who actually asked for this?"...); Rahul's answer focusing on
improving yield and cleaning up complexity

Difference financial market is that the financial institution isn’t also bidding (a reference
to how Google has buy-side also bidding in and the concern about giving preferential
treatment); Rahul’'s answer to try and give evidence that provides comfort that we are
not preferring our systems over others.

100 rule limit is too low

Why isn’t Preferred Deal part of the backfill competition; it wins out against higher bids.
Answer. Rahul agrees that there is some inconsistencies, focused on tools available if
deal is yield optimal.

Ability to prioritize deals from other exchanges; Answer: our EBDA product doesn’t have
the ability today

PG: the RevShare is justified because of the features like operational efficiencies and
automated billing

HIGHLY CONFIDENTIAL GOOG-DOJ-11692120

















